
P R I VAT E - PA R T Y  P U R C H A S E  R E V I E W

2006 Chevrolet HHR
LT (trim unconfirmed) · Small SUV · 4-door
Facebook Marketplace · Private party · Jonesboro, AR · Red · 4-speed automatic

E N G I N E

2.2L or 2.4L 4-cyl · unconfirmed
D R I V E T R A I N

FWD · 4-spd auto
E PA  M P G

23 comb. · either engine

F R O N TA L  C R A S H

★★★★★
S I D E  C R A S H

★★★★★
R O L L OV E R

★★★★★ 14.3% risk

N H T S A   VIN: not in the ad. Recalls, complaints and ratings are for the 2006 HHR by model
year; engine and gearbox options from fueleconomy.gov.

A S K I N G  P R I C E

$2,000
Inside fair range

D E A L E R  D O  FA I R  R A N G E

$1,700–$2,200
Private party, as-is, at 215K

M I L E A G E  C H E C K U N V E R I F I E D

215,000 mi
Owner-stated · no dash photo

C O M P L A I N T S

1,006
NHTSA owners, this MY

S A F E T Y  R E C A L L S

6 campaigns
Unverified · no VIN

Fair Purchase Range D E A L E R  E S T I M AT E

FAIR

$0

$1,000

$2,000

$3,000

$4,000A S K I N G

$2,000

$1,700 – $2,200
Private party, as-is, at 215K

Asking is inside the fair range

O P E N  AT $1,600

TA R G E T $1,800

WA L K  AWAY  OV E R $2,000

Dealer estimate (no pricing feed): median of 8 dealer asks at 199K–266K, less dealer
margin, recon and the missing proof. Not sold prices.

Dealer Do Scorecard 1 – 1 0  ·  D E A L E R  R E V I E W

Price 6/10 $2,000 sits inside the $1,700–$2,200 range

Mileage 3/10 215K owner-stated; no odometer photo

Body & Exterior 7/10 Glossy paint, straight sides; rear scuffs

Mechanical 4/10 Not driven; no records, no interior shown

Model Reliability 3/10 1,006 complaints; 458 cite the steering

Seller Trust 4/10 No VIN, miles, title or interior in the ad

Overall 5/10 Fair price; the missing proof carries the risk

Photo Evidence F R O M  T H E  S E L L E R ’ S  P H O T O S

H O W  W E  G O T  T H E  R A N G E  ·  D E A L E R  J U D G M E N T

$3,000 Median dealer ask › −$700 Margin + recon › −$200 215K unverified ›

−$150 No VIN/title/interior › $1,950 Fair midpoint

Market Comps A S K I N G - P R I C E  C O M P S

199,211 mi · 2007 LT · dealer · Memphis, TN AutosToday $1,695
214,334 mi · 2006 LT · dealer · Rossville, KS AutosToday $3,900

216,769 mi · 2008 LT · dealer · Butler, IN AutosToday $3,995
227,633 mi · 2006 LT 2.4L · dealer · Tulsa, OK AutosToday $3,000

208,703 mi · 2008 LT · dealer · Delavan, WI AutosToday $2,859
235,131 mi · 2008 LS · dealer · Bedford, VA Cars.com $2,594

Dealer ASKING prices for 199K–266K-mi HHRs, Oct 3, 2026. Not sales, not condition-matched.

Safety Recalls N H T S A  ·  O C T  3 ,  2 0 2 6

14V047000 Feb 2014 · Air Bags
Ignition switch can slip out of Run
Engine can shut off, and the airbags may not deploy.
Free fix: new ignition switch

14V171000 Apr 2014 · Electrical System
Key can come out when not in Off
The car can roll away if it isn’t in Park.
Free fix: new ignition cylinder + 2 keys

06V417000 Oct 2006 · Air Bags
Aftermarket leather can fool the airbag
Only cloth-seat cars later fitted with leather kits.
Free fix: GM buyback if a kit was fitted

+3 more: 14E021000 Aftermarket switches · 08V444000 Dash bin
latch · 08V046000 Headliner padding

1,006 owner complaints on file · top area: 458 steering.

Inspect Before Cash D E A L E R  L I S T Negotiation Playbook

The dealer’s take
$2,000 firm is inside our $1,700–$2,200 range at
215K: fair, not a deal. The ad hides the VIN,
odometer, title and interior. All clean, recalls done,
steers right: pay up to $2,000. Otherwise, pass.

Dealer Do Book reports are opinions from dealership professionals based on the listing, seller photos, public NHTSA data and any market data shown. They
are not a mechanical inspection, title search, vehicle history report, appraisal or guarantee of value. Market figures are asking prices, not completed sales.
Always get an independent pre-purchase inspection and run the VIN before you pay. Dealer Do Book is not affiliated with any vehicle manufacturer, NHTSA,
or any third-party valuation guide.

Dealer Do Book
Honest Vehicle Values · by DealerDos
DDB-20261003-0405

Vehicle Value Report
Prepared Oct 3, 2026  ·  Report DDB-20261003-0405

D E A L E R - R E V I E W E D    ·    1 0 +  Y E A R S  I N  T H E  T R A D E

Seller photo · Facebook Marketplace

D E A L E R  D O  V E R D I C T 5/10

Fair
Fair at $2,000 only if miles, VIN,
title and steering check out

P R I C E  T O  O F F E R $1,600
Aim for $1,800 · walk away over $2,000

Rear bumper scuffs Bright 5-spoke wheels Glossy, straight sides

Odometer photo + VIN first
215K is owner-stated. Get a dash photo and the
VIN; run it at nhtsa.gov/recalls.

1

Clean title, in her name
Title in hand, her name on it, VIN matching dash
and door jamb. No title, no deal.

2

“No recalls”? Unproven
Can’t be checked without the VIN. 14V-047 and
14V-171 cover this car; ask for dealer proof.

3

Test drive: the steering
458 complaints cite steering. Chime + heavy wheel
= lost assist. GM 14119 covers the motor.

4

Cold start, warning lights
Engine cold on arrival. Key on: check-engine,
airbag, steering lights. Scan codes.

5

2.2L or 2.4L? Records?
Read the engine label; ask for oil and repair
records. At 215K, records beat paint.

6

Ask before you drive
Dash photo? VIN? Title in her name? 2.2L or 2.4L?
Interior photos?
“Firm” means test the proof
She won’t move on price, so trade on facts. Gaps in
her answers are your exit.
Anchor with the comps
Nearest dealer ask: $1,695 at 199K. Open $1,600,
aim $1,800, never over $2,000.
Close clean
Signed title, bill of sale with miles and VIN. Pay at
your bank.


